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What is the impact of FATCA on my
international assets?

By Claire Durand

If you are a U.S. citizen or green card
holder (permanent resident), you are
subject to U.S. income taxes on all
sources of income worldwide whether
you live in America or abroad. Under
FATCA (Foreign Account Tax Com-
pliance Act), foreign financial institu-
tions, including banks and brokerage
firms, will in many, if not most, circum-
stances begin reporting account bal-
ances belonging to U.S. taxpayers.

How does FATCA work? FATCA
was created to capture the nearly $100
billion in lost U.S. tax revenue, due to
tax noncompliance on foreign ac-
counts. Under FATCA, foreign finan-
cial institutions must report account
numbers, balances, names, addresses
and U.S. taxpayer identification num-
bers or face significant restrictions on
U.S. business. U.S.-owned foreign en-
tities must report the name, address,
and U.S. TIN (tax identification num-
ber) of each substantial U.S. owner.
There can also be a penalty to the for-
eign financial institutions for not com-
plying with these requirements: the
withholding of up to 30 percent of
dividends or interest due to them
from U.S. accounts.

How far-reaching is FATCA? The
latest figures from the U.S. Treasury

indicate that more than 100 countries
are in various stages of FATCA com-
pliance: 43 countries have signed ac-
tual intergovernmental agreements;
the remaining countries are still nego-
tiating to put a formal FATCA treaty
in place but have agreed in substance.
Some of the participating countries
are the United Kingdom, France, Ger-
many, Denmark, Switzerland, the
Netherlands, Norway, Spain, Mexico,
Bermuda, Canada, the Cayman Islands,
Australia, Japan and South Africa

Coming on the heels of FATCA is a
similar effort, GATCA (Global Account
Tax Compliance Act). GATCA’s pur-
pose is not to change FATCA but to set
a global standard for the automatic ex-
change and reporting of information.
Under GATCA, other countries, follow-
ing the lead of FATCA, would require
foreign financial institutions to report
similar information to ensure the tax
compliance of their own citizens.

How does FATCA affect me? Under
FATCA, as a U.S. citizen or permanent
resident, you are now required to file a
Form 8938 with your U.S. income tax
return, reporting all income in excess
of $50,000 in foreign accounts or in for-
eign entities in which you hold a sub-
stantial ownership interest.

KEEP IN MIND:

- Failure to report foreign financial
assets will result in a penalty of $10,000.
Continued noncompliance after noti-
fication by the IRS will result in a pen-
alty of up to $50,000.

- Understatements greater than 25
percent of gross income are subject
to a longer, six-year statute of limita-
tions period.

- You are also now required to report
financial assets not held in custodial
accounts, such as physical securities
certificates.

Some accounts, such as retirement
savings or other tax-favored products,
may be excluded from reporting. Other
exceptions or exemptions may apply
to your situation, depending on where
your assets are held and the type of
FATCA agreement in place. It is there-
fore important to speak with your tax
advisor or attorney to fully understand
your possible tax exposure under
FATCA. Take advantage of tax-defer-
ral when possible.

Life insurance and annuity products
provide significant tax advantages
when you’re faced with increasing
income tax liabilities. Talk with your
financial planner or tax advisor to see
if there’s a need in your portfolio. @

* httpy//www.treasury.gov/resource-center/tax-policy/treaties/pages/fatca-archive.aspx
Transamerica Life Insurance Company, Transamerica Financial Life Insurance Company (collectively “Transamerica”) and their representatives do not
give tax or legal advice. This material is provided for informational purposes only and should not be construed as tax or legal advice. Discussions of the various

planning strategies and issues are based on our understanding of the applicable federal tax laws in effect at the time of presentation. However, tax laws are
subject to interpretation and change, and there is no guarantee that the relevant tax authorities will accept Transamerica’s interpretations. Additionally, this
material does not consider the impact of applicable state or foreign laws and regulations or income or estate tax treaties between the U.S. and other countries
upon clients and prospects. Clients should consult with and rely on their own legal and/or tax advisor to determine the consequences, if any, of owning or
receiving proceeds from a Transamerica policy. Although care is taken in preparing this material and presenting it accurately, Transamerica disclaims any
express or implied warranty as to the accuracy of any material contained herein and any liability with respect to it. This information is current as of October
2014. Life insurance policies are issued by Transamerica Life Insurance.
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“Under FATCA, US. citizens or
permanent residents must now
report all income in excess of
$50,000 in foreign accounts or

foreign entities.”

—Claire Durand

About Claire Durand

How to reach Claire Durand

Claire Durand and the members of the
Transamerica Advanced Marketing team
may be reached at 877.238.6758. We
look forward to hearing from you.

As a seasoned financial planner, Claire Durand leverages her experience to manage Transamerica's advanced
marketing team. Ms. Durand has a talent for taking complicated concepts and giving them a sound sales
focus when consulting with distributors. She also shares her expertise on how producers can avoid pitfalls,

overcome objections and keep clients interested. Transamerica's experts leverage years of experience to offer
life insurance solutions for the issues that are important to today's consumers, including complex U.S. tax and
estate-planning issues, charitable donation legacies, business planning and the special needs of a blended
family or foreign national client. Our goal is to help independent general agents and producers be the best
advocates possible for their clients. Together, we can create more secure tomorrows.

Email
experts @transamerica.com

Website
www.transamerica.com

Professional Services Provided

Expert help with: estate/legacy planning, wealth-transfer strategies,
retirement planning, business succession planning, executive benefits,
charitable legacy planning and planning for foreign nationals

Transamerica Life Insurance Company !

1150 South Olive Street, T-26, Los Angeles, CA 90015 877.238.6758
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Transamerica Life Insurance Company is featured in Worth® 2015 Leading Wealth Advisors™, a special section in every edition of Worth® magazine. All persons and firms appearing in this section
have completed questionnaires, have been vetted by an advisory group following submission by Worth®, and thereafter paid the standard fees to Worth® to be featured in this section.

The information contained herein is for informational purposes, and although the list of advisors presented in this section is drawn from sources believed to be reliable and independently
reviewed, the accuracy or completeness of this information is not guaranteed. No person or firm listed in this section should be construed as an endorsement by Worth®, and Worth® will not be
responsible for the performance, acts or omissions of any such advisor. It should not be assumed that the past performance of any advisors featured in this special section will equal or be an
indicator of future performance. Worth®, a Sandow Media publication, is a financial publisher and does not recommend or endorse investment, legal or tax advisors, investment strategies or

particular investments. Those seeking specific investment advice should consider a qualified and licensed investment professional. Worth® is a registered trademark of Sandow Media LLC.
See “About Us” for additional program details at http://www.worth.com/index.php/about-worth.




